HaykoBO-BUPOOHMYMIA XypHan «bisHec-HaBiratop»

VIIK 336.71:659(477)

Kpacoscbka O.10.,

KaHJIUJAT €EKOHOMIYHUX HAyK, JOLIEHT,
JIOTIEHT Kadenapu MI>KHAPOITHOTO MapKETHHTY,
Yuieepcumem imeni Anoghpeoa Hobens

TEOPETUYHI 3ACAJIA KOHUENIIT «<MAPKETUHI-MIKC»

KpacoBcbka O.1O. Teoperuuni 3acagu KOHUENIil «MapKeTHHI-MIKe». Y CTarTi BU3HAYCHO, IO KOMILJICKC
MapKETHHTY — I1¢ Ha0ip KOHTPOIbOBAHUX MIHJIMBHX (PAKTOPIB, IHCTPYMEHTIB MAPKETHHTY, CYKYIHICTh IKUX (hipMa
BHUKOPUCTOBYE B MIPAarHEHHI BUKJIMKATH O0a)kaHy BiANOBIAHY peakiito 3 60Ky HiaboBOro puHKy. HaBegeno wotupu
OCHOBHHX €JIEMEHTH KOMIUIEKCY MapkeTuHry: ToBap (Product), nmina (Price), noBeaeHHS MPOLYKTY A0 CHOXKHUBAYA,
1o «micua» npoaaxy (Place), mpocyBanns npoaykry (Promotion). BusHadeno, 1o ontuManbHAR MapKeTHHT-MiKC
SIBJISIE COOOI0 TaKy KOMOIHAIIIF0 MAPKETHHIOBHUX 1HCTPYMEHTIB, 3aBISKH SIKii 3a0€311e4y€eThCs OCATHEHHS IOCTaB-
JICHUX IIEH 32 PalioHAIFHOTO BUTPaYaHHs HassBHUX 3aC00iB OIOIKETY MapKETUHTY.

KurouoBi cjioBa: MapKeTHHT-MIKC; KOHIICTIIIST; MCHEJDKMEHT; SJIEMEHTH; CBOJTFOILISI.

KpacoBckas E.1O. Teoperuyeckue 0CHOBbI KOHIENIUH «MAPKETHHI-MHMKC». B cTarbe ompeneneHo, 4to
KOMIUIEKC MapKeTHHTa — 3TO HAOOp KOHTPOJHPYEMBIX, IEPEMEHHBIX (PaKTOPOB, HHCTPYMEHTOB MapKETHHIa, CO-
BOKYIHOCTb KOTOPBIX UCHOIb3YETCsl (PUPMON B CTPEMIICHHH BBI3BATh JKEIAEMYI0 OTBETHYIO PEaKIHIO CO CTOPOHBI
1eneBoro poiHka. [IpuBeeHb! yeTbipe OCHOBHBIX AlIeMEHTa KoMIuIekca MapkeTunra: Toeap (Product), niena (Price),
JOBEICHHE MPOIYKTA JIO MOTpeOuTeNs, K «MecTy» nponaxu (Place), mponsmwkenue npoaykra (Promotion). Ompe-
JETICHO, YTO ONTUMAJIbHBIA MapKETHHT-MHKC TIPEIICTABISIET COO0H TaKyl0 COBOKYITHOCTh MAapKETHHTOBBIX HHCTPY-
MEHTOB, Oyarogaps KOTOpoil 00ecreynBaeTCs TOCTHYKEHHIE ITOCTABICHHBIX ENICH PH pallMoOHaIbHOM PacXoaoBa-
HUH UMCIOIIUXCS CPENICTB OIOMKETa KOMITAaHHH.

KiroueBble cj10Ba: MapKETUHT-MUKC; KOHIICTIIIHSI; MEHEPKMEHT; DJIEMEHTBI; SBOJFOITHSI.

Krasovska O.Yu. Theoretical principles of the "marketing mix" concept. The article determines that the
marketing mix is a set of controlled variable factors, marketing tools, the totality of which is used by a company in
an effort to trigger the desired response from the target market. There are four main elements of the marketing mix:
Product, Price, Place (delivery of the Product to the consumer, to the place of sale), Promotion (promotion of the
Product). It has been determined that the optimal marketing mix is a combination of marketing tools, which ensures
achievement of the goals with a rational way of spending the available funds of marketing budget.

Key words: marketing mix; concept; management; elements; evolution.

IMocTanoBka mpodiaemu. Ilepexin mromcTa Bif iHITy-  akTuBHU. Tak, 3a cBoro moHaR 30-piuHy €BOIIOIIIO TTiIX0IH
CTPiaJbHOTO CYCITLIBCTBA /10 iHPOPMAITIITHOTO XapakTepr- 10 BU3HAYCHHS MOHSTTS, CTPYKTYpH Ta POJIi MapKETHHTO-
3YETHCS 3MIHOIO 1HYCTPiaIbHOTO TEXHOJOTTYHOTO 0a3MCy  BUX aKTHBIB 3a3HAJIM YHUCIICHHHUX 3MiH.
iHpopmaniiiHuM. BUpoOHHUIITBO JeMarepialiizyeThes, a Ha AHaJi3 ocTaHHIX JociIKeHb i mydJikamii. 3 orsny
3MiHYy CHPOBHWHI Ta €Heprii NpuxoasiTh iHQOpMaIiifHi TeX-  Ha PO30DKHICTH MOMISANIB HAyKOBIIB PI3HUX KpaiH MO0
HOJIOTii — TEXHOJIOTIYHA OCHOBA iH(pOpMaNiifHoT iHaycTpii,  igeHTHdIKAmil IXHIX KIIOYOBHX XapaKTEPUCTHK, IIi KOH-
HaHBaXJIMBIIINM PECYpPCOM SIKOI € iH(pOpMAIlis i 3HaHHSA.  IIEMIii MOXKHA TOMUTHTH Ha TPH caMmocTiiHi rpymm. o
3HaHHsA HaOyBalOTh POJIi OCHOBHOTO (haKTOpy BHUPOOHH-  TEpIIOi CIijJ BiJHECTH AOCTITHUKIB Ha dom 3 k. baphi
ITBa, 32 JIOIIOMOTOO SIKOTO TeHEepYEThCs! siKicHO BiaMiHuui  [1, ¢. 101] ra @. Kotepom [2, c. 101], sixi HaronomuryBaiu
BiJl TIONEPE/IHIX eTaIiB NPOJYKT — HOBI 3HAHHS (110 TOr0 )X, Ha BHCOKOMY CTpaTeriyHOMY CTaryci MapKEeTHHIOBHX
IHTEJIEKT CTa€ TOJIOBHOIO TPOAYKTUBHOIO CHJIOKO, 3aB/ISIKM  aKTHBIB MiJ 4ac (JOpMyBaHHS SIK ONepaniiHuX, TaK i JOB-
SIKIH BIH CTBOPIOETBHCS). [HINMMMHU ClIOBaMH, KpeaTnBHa  TOCTPOKOBHMX MapKeTHHIOBHX Mporpam. IHIma rpyma Bue-
(TBOpYa) JMOMUHA CTAa€ TOJIOBHOIO MPOAYKTUBHOIO CHJIOK,  HHX BH3HAYIIIU BiJICYTHICTH MaTepialibHO-PEUoBOi (hopMu
TITBKM BOHA 3[aTHA BHPOOJIATH TOJIOBHUU pecypc iH(QOp-  SK OAHY 3 KIIOYOBHX XapaKTEPHUX OCOOIMBOCTEH Mapke-
MaIliifHol eKOHOMIKH. J]0 TOTO K 1HIUBIIH, IO BOJOMIIOTh  THHTOBHMX aKTHBIB.

BUCOKOIO KBajiikarieto, TOOTO HaJ3BMYalHO IIIHHUMH AJbTepHATHBHI NOINISIAM HABEJICHO y TpalsX BiJIOMUX
3HaHHSMH, CTAIOTh OJIEPXKyBa4aMi HOBOTO BHJYy JIOXOAY —  KJIACHKIB MeHEKMEHTY, 30kpema P. CpiBacraBu [3] Ta
IHTEJIEKTYaJIbHOT PEHTH. I1. Joiins [4, c. 63], B IKHX OCHOBOIO T'€HEPYBAaHHS Map-

VY KOHTEKCTiI Tepexomy J0 HOBOI COIIaNbHO-€KOHO-  KETHHTOBHX aKTHBIB € IHTEIEKTyalbHUH Kamitan. ToOTo
MigHOT (opMmariii MDKHAPOAHWH MapKETHHT SK CydacHa  MAapKETHHTOBI aKTHUBH € CYKYIHICTIO PI3HUX 3HAaHB IIPO
¢inocodis 6i3HECY MOBUHEH 3aPONIOHYBATH JII€BI IHCTPY-  30BHIIIHE Oi3HEC-CEPEIOBUILIE, SKUMH BOJIOIE KOMIIaHIs 1
MEHTH BIUIMBY Ha yYaCHUKIB PUHKY B YMOBAaxX IIOCHJICHHS  SIKi JIalOTh il MOXKJIMBICTb CHIPOEKTYBATH IOJAJIBIINHA PO3-
100aTBbHOI KOHKYPEHIIii, a TAaKOK CBOEYACHO pearyBaTW  BUTOK PUHKY Ta 3MIIHUTH KOHKYPEHTHE CTAaHOBHIIE Ha
Ha JIOCHUTH CTPIMKI 3MiHM MakpocepenoBuina. TakuM yHi-  HbOMY. EBOIMIONIS TEOpii MapKEeTHHTY SIBIIsiE COOOIO MEBHY
BEpCAJBFHUM IHCTPYMEHTOM MOXKYTh OYTH MapKeTHHTOBI  peduiekcito mporecy CTaHOBICHHS Ta 3MiHA PHHKOBOTO
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MexaHi3My. ToMy B yMOBaX pPO3BUTKY Cy4acHOTO MiKHa-
pozHoro Oi3Hecy y 3B’SI3KY 3 YCKJIQJIHEHHSIM EKOHOMIKH Ta
1 comiaabHOT oprani3amii TpaHC(HOPMYEThCS 1 BECh MapKe-
THHTOBHH IHCTpYMEHTapiii.

®opmyaioBaHHA wmineil crarri. Mertoro crarTi €
JIOCITIJPKEHHST HAYKOBO-METOANYHUX IT1IXO/IIB 10 BUBUCHHSI
cy4acHOl KOMOIHaIlil I1HCTPYMEHTIB MapKETHHTY, a came
MapKeTHHT-MIKCY.

Bukian ocHoBHOro Martepiamy. OCOOMMBHM ITiIXO-
JIOM /10 BU3HAUCHHS CyTHOCTI MAapKETHHTY € TPAKTyBaHHS
HOTO 3 MO3UIIH «KOMIUIEKCY MAPKETHHTY», IO PO3IJIsIa-
€TBCSI «SIK CYKYITHICTh MapKETHHIOBUX 3aco0iB, LIO Iij-
JIAlOTHCSI KOHTPOJTIO, SIKI KOMITaHisi BUKOPUCTOBYE 3 METOIO
oziep>kaHHs Oa’kaHOI peakwii HiTbOBOrO PUHKY» [5].

Konn MapkeTHHT 1mo4yaB IpyHTYBATHCS! Ha BUIUICHHI B
TOBapax abo MoCIyrax OKPEMHX XapaKTEPUCTHK, 3AATHUX
3aJI0BOJIBHUTH KOHKPETHY MOTpeOy MEBHOTO KOJia CIIOXKH-
BauiB, Ta Ha MMEPIIUH IUIaH BUHIILIA CETMEHTHA OPi€HTAIIis,
TO/Ii 1 HAaOyB IIMPOKOTO BUKOPUCTAHHS KOMIUIEKC MapKe-
TUHTY, a00 BCiM Bijoma KoHuenmis «4P» — MapkeTHHr-
Mikc [6, c. 8].

Iepmri cipobu crucTeMaTu3yBaTé IHCTPYMEHTH Map-
KeTHHTYy npunafgaroTts Ha 40-Bi pp. XX CT., KOJIH B OOHIHN 3
nyOnikaniit oxeiimca KannitoHa BUHMKAae HOBHE TepMiH
«marketing mix» (KOMIUIEKC MapKeTHHTY). BiH Brepiie
3aCTOCYBaB TaK 3BAaHMI «PELENTHUH MiIXiJ» y BUBYCHHI
BUTpar Ha MapkeTuHr. [Ipoxasens OyB BU3HAYEHHH HHUM
SIK «YTIOPSITHUK MAapKETHHTOBOI MPOTPaMH 3 iHTPETIEHTIBY,
OCKIUTBKH caMe BiH 37IHCHIOE TUTAHYBaHHS CTPATeTil KOHKY-
PpeHLii, 0JHOYaCHO Oy/ly4r MEHEIKEPOM, 31IaTHUM 1HTErpy-
BaTU BCi CKJIQJIHUKK B KOMIUICKC MapKeTuHry [7, c. 375].

TepMmiH «MapKeTHHT-MiKc» OyB ymepIiue HpencTaB-
nennit B 1953 p. Hinom Bopnmenom (Ha miacraBi mpais
xeiimca KammiToHa) y Tpe3WIeHTCHKOMY 3BEpTaHHI
10 AMepHKaHChKOT MapKeTHHToBoi acomiamii [1, ¢. 207].
3rifiHo 3 HAaHOLIbLI NOMIMPEHUMH TPAKTYBAHHSIMH, KOMII-
JIEKC MapKeTHHTY (MapKETHHT-MIKC) — 1€ CyKYITHICTb Map-
KETHHIOBHX 3ac00iB, MEBHA CTPYKTypa SIKHX 3a0e3reuye
JIOCSITHEHHS! ITOCTABJICHOT METH Ta BHUPILICHHS MapKeTHH-
TOBUX 3aBIaHb. [[WX iHCTpyMEHTIB TOCHUTH Oararo.

Jbx. Makkapti 3amporoHyBaB 00'€IHYBaTH iX Y
4 rpynu: NpoayKT, LiiHA, Miclie i mpocyBaHHs. Y JiTepa-
TYPHHUX JpKepellax LeH MiAxiJ oTpuMaB Ha3By KOHLEIIi
«4P» (Product, Price, Place, Promotion). BimgnosimgHo
QO IIi€i KOHIeMIii, OpraHizamii B MeXaX MapKETHHIO-
BOI IiSUTBHOCTI PO3pOOIIAIOTH 1 peami3yloTh HPOIYKTOBY
(ToBapHy), IIIHOBY, 30yTOBY 1 KOMYHIKaIliiiHy momiTHKY. Lle
3a0e3euyeThCsi Ha OCHOBI BiJIIIOBIIHOCTI KOMILIEKCY Map-
KeTHHTy «4P» BHpoOHHMKa (npoxasi) kKomruiekcy «4C»
cniokrBada (KirieHTa): customer needs and wants (moTpedu
i OaxxaHHS CHIOKMBada), cost to customer (BUTpaTd Kili-
€HTa), convenience (3py4HicTh), communication (KOMyHi-
Karist) [3].

Kommiekc MapkeTHHry — HaOip KOHTPOJIbOBAHUX
MIHJIIMBUX (DaKTOpiB, IHCTPYMEHTIB MapKETHHTY, CyKyI-
HICTb SIKMX (hipMa BUKOPHCTOBYE y NparHeHH! BUKJIMKATH
OakaHy BIATIOBIIHY PeaKiliro 3 OOKY IIIbOBOTO PHHKY.

[TosiBa mi€i Momemi cTajma CBOEPITHOIO pPEaKIi€l0 Ha
MIOIIUPEHHS] B CKOHOMII CHUTyamid HEHamiHHOCTI Ta
PH3HKY, 32 SIKOI HEMOMJIMBO 3allpOIOHYBATH OJIHO3HAY-
HUHM alNrOpUTM TPaBHIBHOTO PIIIEHHS, OCKUIBKH KiTb-
KiCTh MOXKJIMBUX KOMOIHAIH (aKTOPIB € TOCUTH BEITUKOIO,
a Pe3ynbTaT AISUIBHOCTI 32 IIMX YMOB HEMOXKIIMBO TOYHO
pospaxyBath. TepMiH «MAPKETHHT-MIKC» € KIIIOUOBHUM TEp-
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MIHOM, SIKMH BU3Ha4ae KOMOIHAIIIO IHCTPYMEHTIB ITiIpH-
€MCTBAa Ha OIIEPATHMBHOMY piBHI, III0 BUKOPHUCTOBYETHCS
MIATPUEMCTBOM YITPOJOBX BU3HAUEHOTO TIEPioLy dacy.

Kommurekc MapKeTHHTY MOEIHY€E B COO1 YOTHPH OCHO-
BHUX enleMeHTH: ToBap (Product), mina (Price), moBeneHHs
MPOLYKTY 0 CHOXHBada, 10 «wmicis» npoxaxy (Place),
npocyBanHs npoaykry (Promotion) [8, c. 54]. X. Med-
(hepT BU3HAUAB, 1110 3 MPOOJIEMOIO KOMOIHAIIT X THCTPY-
MEHTIB CTOCOBHO peai3amii MiAPHEMCTBOM MOJTITHKH
30yTy TOB’si3aHi pi3Hi TEOPii.

CHOKOHBIYHO iiesl BUXOMWIA 3 TEOpil MiANMPUEMHH-
I[ITBA — KOJIM i1 BIUIMBOM LIIHOBOI TeOpii abo IiHu 00csATH
30yTy AOCHIKYBAJIUCS SIK TEPEMiHHI ITOMITHKU 30YyTY.
Tpoxu mi3HilIe B TEOpil0 aHai3y MOYaJd BBOJUTH TaKi
napaMmeTpH, SK SIKICTh NPOXYKTY 1 BUTpaTw, OB si3aHi 3
nponaxkeM ToBapy. OJHOUACHO OOTPYHTOBYBAIHCS TIepe-
JIYMOBH JUII PO3POOICHHS TEOpii MPOMHUCIOBOTO BHPOO-
HULTBA K 0a3u (opmyBaHHsS iHCTpyMEHTapito 30yTOBOT
nomituku [9, c. 143].

Briepiie TepMmiH «IiTepHI» KOHIEMNIII 3acTOCYBaB y
1960 pomi JIx. MaxKapri, sxwii y moOyIoBi CBO€I KOH-
neniii «4P» BH3HAUMB JEKigbKa CHIB, SIKI IOYMHAIOTHCS
3 OJHAKOBOI JliTepu «P», a Ha3Ba KOHIIEMIIIi CKIAJAeThCs
3 uudpu, sKa M03HAYaE€ KUIbKICTh CIIB Yy KOHLENii, Ta
JiTepH, 3 SKOI MOYMHAIOTHCS CJIOBA HOBOCTBOPEHOI KOH-
menmii [10, c. 81]. lo HalOLIbII BiJOMUX MapKETHHTOBUX
«JTITEpHUX» KOHIIETIIIH HaJIekKaTh:

1. Konnentis «5P», «7P», «8P», «12P» 1 Tak maimi B 61k
301IBIIEHHS KITBKOCTI «P» y ckitaai KoHIemmii;

2. Konnernii «4A», «4C», «4D» i Tak mami B Oik 30171b-
IIEHHS KIJIBKOCTI 3aIllpONOHOBAHMX €JIEMEHTIB, 110 ITOYH-
HAIOTHCSI 13 3aIPONOHOBAHMX AJITEPHATUBHUX JIITEP.

CTOCOBHO TEpLIOro MiJXOAYy CIiJl 3a3HAYHUTH, IO B
TIPOIIECi 3aCTOCYBaHHS KOHIICTIIIT «MapKETHHT-MIKC» OyITo
c(hopMyITbOBaHO iy HU3KY TOJATKOBHUX ab0 ajbTepHa-
TUBHUX KJIacuiKalliif, ki 4acTo BiOUBaIK 0COOIMBOCTI
KOHKPETHOI chepr 3acTOCyBaHHS KOMIUIEKCY MapKETHHTY.
31e01IBIIOro aganTaris MPOBOIMIIACS IIUIIXOM JIOAaBAHHS
omHOro abo nekinbkox «Py» mo mepeniky «4P» MakKapri
(Tabm. 1).

Amnami3 gonatkoBux «P», mae 3MOTy po3imuTH iX Ha
Jekinbka rpyn. [lepia rpyna oxoruntoe Ti «Py, sxi po3iu-
PIOIOTH, YTOYHIOIOTH 3MICT TPAJAUIIHHUX YOTHPHOX «P»,
1 TOMy iX MOXXHa BB@)XaTH JIETAJIi30BAaHUMHU EJIEMEHTaMHU
KOMIIJIEKCY MapKETHHTY B CKJIaJl KOHIEMIT «4Py.

Jpyra rpyma oxorutoe Ti «P», IKi CIIyTyIOTb HE IHCTpY-
MEHTaMH, a (YyHKIIIMHA MapKeTHHTY, 1 TOMY BUXOIATH 3a
MEK1 KOMIUICKCY MapKETHHTY.

Tpets rpyna oxorttoe Ti «P», ski BUXOIATh 3a MEXi 1
KOMIIJIEKCY MapKeTUHTY, 1 PyHKIIH MapKeTHHTY, IXHI Ha3BH
HETIPABIIIEHO BiIOMBAIOTH 3MICT Yepe3 moTpely miadupaTu
CJIOBa, SIKi TOYMHAIOTHCS HA aHDHCHKY JiTepy «P».

Y miTeparypi i B HpPaKTHI[l MapKETOJIOTIB HAHOITBII
4acTo 3yCTpidaeTbecsi mapaaurma «SP», 1o Bkitoyae
MOHATTSL «peopley, Mg SKUM MalTh Ha yBa3l JIOACHKI
pecypcu B IMIEPOKOMY CEHCI — IIe 1 MepPCOHAN KOMITaHii, i
CHOKMBadi, 1 CIIUIKYBaHHS 31 CHOKHBauyaMH y TIpoIleci
ocobwucroro mpoxaxy. I1o cyTi, 00K JTFOACEKOTO YHHHIKA
(people) mae Ha yBa3i He TUIBKHM CHUIKYBaHHS, a HaBITh
BCTAHOBJICHHS IEBHUX BIJHOCHH SIK 13 IEPCOHAJIOM BCepe-
JIUHI KOMITaHi1, Tak 1 31 cioxkuBagamu [11].

Jlesiki ToCTiTHUKY MapKeTHHTY, Harpukiag byme i Bit-
Hep, v 1981 pomi 3ampormoHyBaid PO3MIMPUTH KOMILICKC
MapKEeTHHTY II0A0 PUHKY MOCIIYT, TIEPETBOPHUBIIIN KOHIIETI-
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uito «4P» ua «7P». [Ipu iboMy 10 TpaAUIIHUX YOTHPHOX
«P» BoHU popanu e Tpu:

— People abo perticipans;

— Process;

— Physical evedence.

Tabmur 1
3MicT MapKeTHHIOBHX KOMILTEKCIB «SP», «7P», «8P»
Komnnexe | Ckiaanosi . .
MApKeTHHTY | enemenTH CyTHicTb eleMeHTIB
Product ToBap nmianpuemMcTBa
Price I1ina Ha TOBap
«5P» Plac§ [Iponax ToBapy
Promotion | IIpocyBaHHs TOBapy Ha pHHOK
People Ilepconan, sikuit Hagae
(personnel) TTOCITYyTH
Product ToBap mianpuemMcTaa
Price Iina Ha ToBap
Place [Iponax ToBapy
Promotion | IIpocyBaHHs TOBapy Ha pHHOK
«TP» People Ilepconan, sikuii Hagae
(personnel) MOCIIYTH
Process IIponec (npouenypa) HaJIAHHS!
MOCITYTH CIIOKHBaueB1
Physical MarepiaiibHi CB1TUEHHS
evedence TIPOIIeCY HaTaHHS TOCITYTH
Product ToBap miAnpreMcTBa
Price Iina Ha TOBap
Place [Iponax ToBapy
Promotion | IIpocyBaHHs TOBapy Ha pHHOK
People Iepconan, sikuii Hagae
«8P» (personnel) TTOCITYTH
Process IIponec (npouenypa) HATIAHHSA
MOCITYTH CIIO)KHBAYeBi
Physical MarepianbHi CBiUCHHS
evedence Hpolecy HalaHHs MOCIYTH
Perceptual | TlcuxosoriuHe CpUAHSATTS
psychology TOCITYTH CIIOKMBAYEM

Bonu aprymMeHTyBalIH 11e TUM, 1[0 y TeOpil MAPKETHHT'Y
MOCIYT OCOONMBA yBara MPUALIAETBCS BIAHOCHHAM, PO3-
BHUTKY MEPEX 1 B3aeEMOJii — TaKUil MiIXix HAaBITh OJepKaB
Ha3By «MapKeTHHT MapTHEPChKHUX BimHOCUH» (relatioship
marketing). ¥V oMy pasi IOMOBHEHHS 10 «7P» BUKO-
PHUCTOBYIOTBCSI JUIsl TIO3HAUEHHSI yJacHUKIB (perticipans),
¢izuunux arpudytiB (physical evedence) 1 mnpouecy
(process). Jlo y9acHHKIB HaJjeKaTb CITyKOOBII MiAMPH-
€MCTBa-BUPOOHHMKA MOCIYT Ta KJIIEHTH, 110 OEpYyTh y4acTh
y TIporieci HaJlaHHs MOCIYTH 1 TAKMM YWHOM BILIMBAIOThH
Ha ii SIKiCTh, Ha MOTOYHI 1 MaitOyTHI mokymku. Ilix dizmy-
HUMHU aTpuOyTaMH MaeThCs Ha yBasi CepeloBHUILE iCHY-
BaHHs opraHizauii cdepn mocyr i Bci i3uyHi TOBapH Ta
CHMBOJIH, IO BUKOPUCTOBYIOTHCS B TPOIIECi KOMYHIKaIii
Ta BUpoOHuUINTBa. [Ipolec mo3Hadae Bei nmporeaypu, Mexa-
HI3MH, TUHAMIKY iSUTBHOCTI B3a€MOJII, y MPOIECi SKUX
3IIHCHIOETHCS BUPOOHHIITBO TTOCITYTH 1 BiZOyBa€ThCS KOH-
TaKT i3 KJII€EHTOM

VY Mexax 1bOro MiIXOAY SIK aKTUBHUH yYaCHUK PUHKY
PO3IISIIAETHCS HE TUTBKH IIPOJIABELlb, aJie 1 HOKYIIEIb; ITPo-
JIaBeIb PO3IVIsAa€ TIOKYIIIS K aOCONIOTHO PIBHOTO MapT-
Hepa, i 00MABI CTOPOHU MAalOTh OTPUMYBATH BUTPAII Bif
B3AEMHUH, 110 CKIIAIAI0ThCS MK HUMH [12, . 247].

[Miznime no cemu «P» MapkeTHHTY TOCIYr HOJAIIN
me oxHe — BochbMe «P» — perceptual psychology — Tax
BUHUKIIA KoHIenist «8P». Perceptual psychology (3 aHT.
«TICUXOJIOTIYHE CIPUHHATTS») O3HAYa€ ICHXOJIOTIYHE
CHPUIHATTA MOCIYTH cHoknBadeM. Ha BinMiHy Bix eme-
MmeHTa Perceptual psychology, sikuii BinTTBOprO€ 00’ €KTHBHI
YUHHUKKA CIPUHHATTS TIOCHYTH, eJeMeHT perceptual
psychology BinTBOprOE CY0’ €KTUBHI YNHHUKA CIIPUIHSTTS
MOCITYTH CHIOKUBAYEM, SIKI BUSIBISIFOTHCSI B IICUXOJIOTIUHUX
acowiamisx CIOXKHBaJa IIOA0 HA3BH IMiANPHEMCTBA, HOro
CUMBOJTIKH To1IIO [12, c. 258].

Ha nam mormsaz, yci i Mozeni sBISIOTh COOO0I0 CIIpo-
meHHs nepsicHol konuenuii H. bopaena, sikuii po3risiias
12 eneMeHTIB KOMILIEKCY MapkeTwHry. Lli enemeHTH BiH
TIPE/ICTABIISIB SIK CIIPSIMOBYIOUI JIiHIT B MapKeTHHTy. [pen-
pooc (1989) mokazas, M0 MapKETUHT-MIKC 1 HOTO MOIEIH
«4P» ABIAIOTH OO0 BU3HAYCHHS MAapKETHUHTY, OpPi€HTO-
BaHE Ha TOBAp, a HE Ha PUHOK: «BH3Ha4YaTH MapKeTHHT
BIJIMIOBITHO 110 MiJXOAY PO3POOJICHHS KOMILIEKCY MapKe-
THHTY — II€ BCE OJTHO, 1110 BUKOPUCTOBYBATH SIK BU3HAUCHHSI
CIHCOK CKJIaaHMKIB. Takuii crioci® BU3HAYEHHS HIKOJIU HE
MO)KHa BBaXKaTH 001pyHTOBaHUM». Oco0IHBO Y cdepi map-
KeTUHTY MOCIYT Ta MPOMHUCIOBOMY MapKETHHIY MOJCIb
«4P» "acTo He OXOIUTIOE BCIX PecypciB, BUIIB TisSUTBHOCTI
Ta MPOLIECIB, SIKi MAIOTh MICIIe y B3aEMUHAX ITiIPHEMCTBA
3 MOKYIIIEM Ha PI3HUX CTaZisIX KUTTEBOIO LIUKJIY TOBApY.
VY po3pi3i BUKJIAEHOTO CJIiJl 3a3HAYMTH, L0 IiJ Yac pea-
Ji3anii MapKeTHHT-MIKCy HEOOXiHO OpaTH 70 yBaru Tou
(baxT, O AOMiHYBaTH MaroOTh Ti IHCTPYMEHTH, SIKi CIIps-
MOBaHI Ha CETMEHTH PHUHKY Ta IIUIHOBI TPYITH, TOOTO Ha
YYaCHUKIB pUHKY, SIKi € BOYKITUBUMH IS T ATPUEMCTBA.

TakyuM 4MHOM, ONTHMAaJIbHUH MapKETHHI-MIKC SIBILSE
co0010 Taky KOMOIHAIIII0 MapKEeTHHTOBUX IHCTPYMEHTIB,
3aBISIKM SIKiM 3a0e3MeuyeThesi TIOCATHEHHS MOCTaBICHUX
[Ied 3a palioHalbHOTO BUTpPAYaHHS HAasBHUX 3ac00iB
OIOIDKETy MapKeTHHIY. BiIHOCHa 3HAYyIIiCTh KOXKHOTO
OKPEMO B3SITOTO 1HCTPYMEHTY MAapKETHHT-MIKCy 3ajie-
KUTD BiJl pi3HUX (DAaKTOPiB, TAKUX SK THUI OpraHi3amii, BUA
TOBapy 1 MOBE/IHKA IMOKYIILIIB.

Ha Ham nomsiz, ycrix MapKeTHHI-MIKCYy BU3HAYAETHCS
SKICTIO MEHE/PKMEHTY, OCOOJIMBO HOTO TBOPYHMM IT1JIXO/I0M
Ta BITYYTTSM PUHKY. 3 MOMEHTY CBOI'O BUHHKHEHHS 1 10Ci
KOMIUIEKC MapKeTUHTY «4P» HaOyB mraneHoi monyssipHOCTI
i craB 6a30BUM 200 HaBITh TOJIOBHUM €JIEMEHTOM SIK TEOPii
MapKETHHTY, TaK i MPAKTHIHOI MAPKETUHTOBO1 TISUTBHOCTI.
VY mporieci €BOJIOIIIOHYBaHHS MApKETUHIOBOI T€Opil O/IHi
JIOCITITHUKHA-MapKETOJIOTH HaMarajucsl PO3IIUPUTH 3MICT
KOMIIJIEKCY MapKeTHHTY «4Py», a iHIIi mijiaBaiy Horo Kpu-
Tumi. Y mpoueci JOCTiKCHH HaMu O0yJio BU3HAYCHO, 110
€ JIMIIC YOTHPU €JIEMEHTH KOMIUICKCY MapKeTHHIY (IIpo-
IyKT, IiHa, JOBEACHHS MPOAYKTY IO CIOXKHMBada i IMpo-
CYBaHHSI MPOJYKTY), IO € KOHTPOJIbOBAHUMHU 1HCTPYMEH-
TaMH KOMIUIEKCY MapKeTUHTY. Bel iHII JOpyUYeHHs 10 X
YOTHPHOX EJIEMEHTIB ITOPYLIYIOTh €HICTH 1 CTPYKTYpPHICTB
Ii€T KOHIICTIIIIT 1 He MOXYTh PO3IIISIATUCS HAPIBHI 3 «KJIa-
CHYHUMUY €JIEMEHTaMH KOMIUICKCY MApKETHHTY.

BucHOBKH 3 TmpOBeIeHOro MOCTiTKeHHA. TakuMm
YMHOM, TICJIs PO3IISLY TUTAHHSA CYTHOCTI MApKETHHIOBOTO
KOMIUIEKCY MOXKHA JIIHTH BUCHOBKY, 1[I0 KOMILUIEKC MapKe-
TuHry (marketing mix) — CyKyIHICTb TapamMeTpiB MapKeTHH-
TOBOIT JIISUTGHOCTI OpraHi3allii, MaHIITy/TIOI0YH SIKUMH, BOHA
HaMaraeTbCcsl HAMKpalyMM YHHOM 3aJI0BOJIBHUTH TOTpeOn
[UTHOBUX PUHKIB. HalOimbI1 00TpyHTOBAHOO € KOHIICTIITis
«4Py, 3rigHO 3 HEIO0 KOMIDIEKC MAapKETHHTY CKIIAIa€ThCs 3
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YOTUPBHOX EJIEMEHTIB, KOXEH 3 SKNX aHIIIHCHKOI0 MOBOIO  JIOBEACHHS IPOIYKTY JIO CIIOKMBAYa, J0 «MICIsD» TPOJaKy
TouMHAEThCes 3 Jtitepu «Py»: mpoxyxr (Product), nina (Price),  (Place), mpocyBanns npoaykry (Promotion).
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