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Ballack E. The Concept of Arab-Muslim Finance as a Component of Islamic Economic Model. The article
deals with the special feature of the development of modern financial structures of the Arab region in the context of
the Islamic economic model, differentiation by country, region, and subregion economic systems, of their usage of
‘Western’ principles of organization, coordination, and coherence. The article shows that the positive dynamics of
financial indicators of the Arab region is largely connected with the level of diversification of the national econo-
mies, their modernization, creation of free economic zones, expansion of geography and nomenclature of foreign
trade. It is determined that the main reason for ineffective development of Arab banking institutions is the current
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difference in selected financial strategies, institutional arrangements, spheres and scale of cooperative activity, level
of their participation in integrational groups of the Arab region.
Key words: Islamic economy, Islamic economic model, Arab-Muslim financial institutions, Islamic financial

system, Islamic banks, Arabian integration agreements.

Formulation of the problem. Today’s Islamic financial
and economic model is actively developing in the countries
of'the Arab region with a predominantly Muslim population
as a form of cultural identity preservation. It not only
satisfies the religious postulates of the majority but is also
an attractive business model that ensures the development
of a market economy and stimulates free competition and
entrepreneurship, on the one hand. On the other hand, it
limits the risks and uncertainty; motivates the principles
of a more equitable distribution of profits and social
responsibility of businesses, ensures the development of
relevant industries according to (allowed by) the canons of
Islam. As the development of the financial sector and growth
of the economy are closely correlated, modern banking and
insurance services are growing faster than the ‘traditional’
Islamic ones, which are based on savings, and the activities
of microcredit organizations based the principles of Muslim
banking operations and efficient allocation of resources.
If at the beginning of its development, Islamic banking
demanded significant interpretation of the Sharia law by
Islamic theologians, under present conditions, financial
innovations have become the most important elements of
the spread of Islamic banking operations. They are based
on the improvement of liquidity management (financial
engineering) regulation models.

Analysis of recent research and publications. The
increased research interest is focused on the Islamic
economy and its finance as the most important parts of the
Islamic economic model. Works devoted to this problem
can be divided into three groups:

a) those which study theoretical aspects of the Islamic
economy [1; 2];

b) those that analyse the implementation of certain
financial institutions and instruments from a legal point of
view [3; 4];

c) those which study the experience of using the Islamic
economic model in some countries. The comparative
analysis of the economic and legal foundations of Arab-
Muslim financial institutions allows us to understand the
prospects for the development of the Islamic economic
model within the global economy [5; 6]. However, so
far, there are different approaches to the implementation
of Arab-Muslim financial structures, which are based
on Islamic principles, in the modern world financial
architecture under conditions in which non-Muslim
countries do not have specific legislation that would
regulate their functioning.

The purpose of the article is to analyse the current
trends in the development of Arab-Muslim finance from
the perspective of deepening the integration initiatives of
the Arab region in order to realize the Islamic economic
model.

Presentation of the main research material. The
modern history of the development of Islamic financial
institutions began in the 1960s and 70s. The first Islamic
bank, Mit-Gamr, was founded in Egypt in 1963. The first
insurance Takaful-company (takaful is translated from
Arabic as providing mutual guarantees) appeared in Sudan
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in 1975. The first Islamic investment company in Europe
appeared in Luxemburg in 1978. In 1973, the Organization
of the Islamic Conference (OIC) decided to found the first
Islamic international financial organization in the form of
‘Islamic Bank of Development’, which was accomplished
in the Kingdom of Saudi Arabia (KSA) in 1975.In 1977, the
first private Islamic bank — the Dubai Islamic Bank — was
founded in the UAE, and the first Islamic financial institution
with Kuwait’s public finances — the Kuwaiti Finance House
was founded in Kuwait. At the initial stage, the Islamic
banks attracted funds from Muslims wishing to carry out the
Hajj and invested them in Shari'a-enabled instruments, and
the proceeds were distributed among private investors, thus
accumulating the necessary travel expenses.

The Shariah system of Islamic finance, which can be
represented geometrically in the form of a triangle whose
sides are political, economic, and moral-ethical aspects,
is a part of the concept of the Islamic worldview. Sharia
standards on major Islamic financial instruments, which are
constantly revised and supplemented, were first created by
the influential international AAOIFI (Audit and Accounting
Organization for Islamic Financial Institutions). It is one
of three that define the rules of the game in the Islamic
financial sector today.

First ofall, it should be noted that there is no single Islamic
economy that is universal for any Muslim community. As
the economic history of the Arab region shows, application
of'the Islamic principles in an economy can be determined in
various forms, which depend on a number of factors, namely
a legal system, political regime, etc.

Considering the experience of applying the principles of
Islamic financing in practice, the question arises: why have
they not been fully implemented in any state? In the late
1970s and early 1980s, only three Arab countries — Pakistan,
Iran, and Sudan — began an experiment on Islamization
of their own financial systems, primarily by prohibiting
banks from using interest-based instruments. However, the
experiment on Islamization was not entirely successful.
Thus, Iran refused to attempt to build an Islamic economy
in a separate country in 1989. And the Supreme Court of
Pakistan finally removed the issue of Islamization of its
financial system from the agenda in 2001. That is, when it
became clear that the introduction of Islamic banking as a
non-alternative banking system prevented the interests of
certain influential financial and economic groups, reforms
on the Islamization of the financial sector were curtailed.
For now, only Sudan has remained the only country
where the alternative monistic model of Islamic finance is
formally implemented — the complete refusal to use loan
interest in their operations by of all banks in the state. At
the same time, Pakistan and Sudan were still able to receive
dividends from attempts to introduce an Islamic economic
model in the form of investment from the Arab monarchies
of the Persian Gulf [7, pp. 9-15].

There are currently two approaches to the
implementation of Islamic economic principles. The first
is based on principles and mechanisms of the Islamic
economic model, which can be applied practically in any
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jurisdiction, and the degree of its ‘applicability’ in the
economy (for all, the Islamic financial system) depends
on professionalism of financial engineering specialists and
their ability to develop banking and other products based
on the appropriate funding methods. The second approach,
arbitrarily determines that building an Islamic financial
system is possible only in an Islamic state or society. In
this regard, for the purpose of discussion, the first approach
can be called ‘Sunni’ since it has been used mostly in the
Sunni environment. The second one is ‘Shiite’ because
Shiites of the Jafari madhab prevailingly understand the
economy as the first and foremost means of convergence
with Allah and realization of religious morality, but not as
an instrument for meeting the needs of man [8, pp. 61-77].

However, these two approaches are based on
various interpretations of the principles of conducting
economic activities according to Shari'a, but they are not
antagonistic — they only use different accents. One of them
is based on a fundamentalist understanding of how the
national economy should work according to Shari'a. Its
priority is a reproduction of the Islamic tax system in the
way it existed during the time of ‘righteous ancestors’, and
return to the bimetallism system with the golden dinar and
silver dirham. The other is based on the modernist Islamic
economic concept regarding the nature of economic
relations in society. An unsuccessful attempt to introduce
a specially minted gold dinar as a currency was in 2016.
It was intended to undermine the financial strength of
the United States and its allies as a ‘financial weapon’.
However, it did not become a full-fledged currency, since
most of the money transactions, both in the Islamic state
and outside it, were carried out in US dollars [9].

The idea of introducing new mechanisms to capital
management has already gained the minds of the Islamic
financial community, and the number of supporters of
advanced information technology is growing rapidly.
To start innovation, from the corporate point of view,
the transition to releasing internal reserves through the
rational use of personnel and optimization of relations
between structural units of banks can be more beneficial.
This means, firstly, removal of bureaucratic obstacles and
acceleration of document circulation without losing its
quality and vigorous advancement of new products — credit
cards, personal finance, electronic savings accounts, as well
as the development of new techniques (for example, cross-
selling, standardization of approaches, etc.). Secondly,
a unique combination of sustainable capital, regional
executive mechanisms and diversified ties in the region as
a whole, with a focus on key products and services and
development of the most attractive market niches. It is
in the idea of intensifying efforts that the core of a new
strategy has been laid, which one way or another, will be
used by all market participants of Islamic capital involved
in profitable investment operations [10, pp. 11-12].

In general, Islamic banks, which are not religious
organizations and engage in intermediary activities
between depositors and investors, as well as offer other
traditional banking services, are simultaneously governed
by restrictions based on Sharia law. In fact, modern
Islamic banking has four unique features. First, the
prohibition of interest collection (a form of exploitation
that is incompatible with justice) appears to be the main
difference between Islamic and traditional banking
activities. Second, the prohibition of risk-based gambling

(mashir), that is, a speculative increase in wealth as a
casual element of winning (garar). Thirdly, prohibition of
funding by Islamic banks of certain unauthorized activities
(haram) and permission to invest in authorized (halal), that
is, banks do not provide loans to companies or individuals
that are harmful to society or prohibited by Islamic canons,
activities (for example, financing of tobacco and alcoholic
beverage companies). Fourthly, the obligatory payment of
part of the profit by banks Zakat (donations for the benefit
of poor Muslims) according to one of five principles of
Islam, and in countries where zakat is not charged by the
state, Islamic banks make donations directly to Islamic
religious organizations [11].

The dynamics of development of many Islamic banks in
recent years shows that, firstly, their annual growth rate is
10—15%; secondly, not only Muslims (the main clientele),
but also such big western firms as IBM, General Motors,
Alcatel, Daewoo use the services of Islamic banks. Thirdly,
the leading western banks are opening their own Islamic
divisions (Société Générale, Chase Manhattan, Goldman
Sachs, Namura Securities, JP Morgan, and others), and
Citibank founded in a subsidiary Citi Islamic Investment
Bank 2009 in Bahrain [12, pp. 97-98].

Islamic banks, in contrast to the western, pay particular
attention to work with small customers, and not with large
private equity holders in their activities, since this type is
the most widespread in Muslim countries. Unlike most
western commercial banks characterized by financing
of big highly profitable projects, Islamic banks have a
significant share of short-term loans based on equity
finance, which has significant advantages. If in the western
economy the size of the loan interest rate (which basically
depends on the central bank discount rate) dictates the
conditions for the real sector development, in the Islamic
financial system, the yield on deposits depends on the
performance of the companies in which the bank invests
its own funds. Therefore, the dynamics of the real sector
development in this case contribute to the establishment
of a favourable investment environment and efficient
allocation of financial resources in favour of the most
profitable sectors of the economy. That is, monetary assets
are created as a response to investment opportunities in
the real sector which determines the rate of income in the
financial sector and not vice versa.

In this regard, the experience of Qinvest, the leading
investment bank of Qatar and one of the leading players
in the Islamic finance region, which since 2014 has been
implementing a strategy of consolidation, i.e. a new vision
of the organizational and technical side (instrumental
equipment) of the institutions of the Islamic financial
industry, is indicative. Its essence is to achieve sustainable
development and to increase competitiveness based on a
developed network of its own offices in the countries of
the Middle East and North Africa (MENA), Turkey, and
England. Wide involvement of brokerage companies
in these countries guarantees a profitable presence on
international sites at the expense of the initial placement
of Islamic securities on regional and world exchanges [13].

Increasing effectiveness of Islamic banking is
associated with selection of highly professional teams
with wide connections not only at the corporate level but
also at the individual, in the region, which will accelerate
mass attraction of profitable clients, the concentration of
resources and their wide manoeuvre with the release of
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large-scale operations in world financial market. No wonder
the corporate community believes that the real obstacle to
the Islamic business is the “shortage of talents that have
aptitude and experience in working with specific Islamic
schemes and who are able to navigate the subtleties of
Sharia.” For example, on the one hand, countries of the Gulf
Cooperation Council are reluctant to devote themselves to
studying the necessary commercial activity sciences in the
modern ‘digital’ reality, although they believe that banks
are the optimal resource on the way to social growth in
the ‘humanitarian knowledge’ environment. On the other
hand, they understand that guaranteed placement of
capital is especially important in risk transactions, ‘hybrid’
financing, operations with subordinated resources that
create an increased risk of funds’ non-return.

However, in today’s conditions, the problem lies not only
in intrabank evolution. The fact is that Arabian intermediary
companies of the traditional type do not register their Sharia
shares at all and find themselves in the field of over-the-
counter monitoring, which leads to difficulties in determining
the Islamic nature of the partners. Companies often change
names, addresses, register numbers in stock exchanges in
search of better conditions without thinking about how it
affects their effectiveness, not to mention business partners.
With regard to Islamic insurance, Takaful, this is the most
‘fragile’ link in the Islamic finance system, which requires
a more ‘subtle attitude’ to the habits and postulates of the
Arab social environment in commercial transactions and
in conditions of sensitive fluctuations in the world market.
This limits the extent of Islamic capital flows and reduces
the competitiveness of the industry. As a result, Tacafal
is most widespread only in Malaysia and some states of
Arabia provided that its share in the world insurance market
isonly 1% [14].

The so-called Sharia councils have special powers in
the structure of Islamic financial institutions. Financial
companies using their own business model with constraints
imposed by Islam are obliged to employ certified Shariah
advisers responsible for monitoring and controlling the
observance of Islamic postulates in the company’s activities.
It is the presence of the Sharia Council in the structure of
any company that operates in compliance with Islamic
economic principles, is obligatory and shows the clients how
serious the intentions of the founders of the Islamic financial
institution are. Sharia control usually has a dual structure:
internal (domestic) Sharia controllers that are a part of the
company’s staff and external Shariah advisors (qualified
and certified experts in the field of Sharia law and Islamic
economics). Domestic experts carry out a preliminary
examination of all new company products for compliance
with Sharia principles and acceptability of risks, as well as
daily monitoring of operations, having the right to veto any
transaction or agreement. External analyse complex and non-
standard cases, disputes or differences among internal Sharia
controllers regarding the conformity or non-compliance
of financial products with the Sharia principles and justify a
separate conclusion [15, pp. 30-34; 16].

Today, the Islamic financial business has entered the
Arab-Muslim world as a natural part of its modern economic
structure, while improvements in various links of Islamic
entrepreneurship can provide significant impetus to its
development in the medium-term. Islamic theorists give the
Sharia economy the role of a panacea for solving Arab and
Muslim problems seeing the capitalist ‘interest’ economy

the reason for the chronic occurrence of local and global
economic imbalances, while the Islamic is deprived of this
disadvantage since it is built on a partnership between labour
and capital. There are currently two trends. One materializes
in the willingness of Islamic capital to improve and develop
its banking component and concentrate its efforts on serving
its interests demonstrating an appropriate response to the
challenges of the world market. The other is in strengthening
positions of Islamic finance in competition with Western
institutions (‘the Islamic choice of the future’), despite the
fact that the latter have monopolized a huge segment of
the world financial space, but are forced to share it with
their Islamic competitors whose requests are constantly
increasing [17, pp. 4-6].

The concept of Arab-Muslim finance takes into account
the confessional and national peculiarities of the people
of the Arab region, and as a component of the Islamic
economic model, it is based on risk control, public interest,
fair principles of access to national resources, mechanism
of social protection and reduction of vulnerability of certain
groups of population, limited usury, speculation, and
exploitation. In connection with this, implementation of the
key direction — development of alternative finance, primarily
based on observance of confessional canons, suggests:

a) rational sustainable consumption of national raw
materials, environmental and energy-saving programmes,
implementation of biotechnological projects;

b) accelerated development of industries that can
compensate for the fall in oil prices and other commodities;
first of all, it is about stimulating the development of the
relevant infrastructure (road, airport, hotel, air and railway
structures, etc.);

c) creation of advanced development areas, which
actively involve national and foreign capital while
preserving national religious and cultural authenticity and
spiritual values;

d) raising the level of social responsibility of businesses
(with foreign capital in particular) by regulating relations
between entrepreneurs and employees in order to eliminate
abuse and conflicts;

e) revision of the paradigm of financial sector
development, limiting the risks inherent in a speculative
loan model, creating opportunities for the development
of alternative financial instruments, especially for already
globally approved Islamic financial models;

f) creating legislative, fiscal, and regulatory incentives
at the state level in the context of use of various types of
alternative finance based on religious and ethical principles
that could play the role of ‘locomotive’ for all types of
alternative finances against the backdrop of the steady
growth of Islamic finance [18].

Itis well-known that the Orthodox (with the exception of
some sects preaching the so-called theology of prosperity)
and Catholic churches, traditional Protestants are quite
critical of the existing global financial and economic
model, opposing the savings-and-loan system, which is
the basis of the modern world financial paradigm. At the
same time, this position is completely in line with Muslim
worldview and canons that are sacred to many faithful
adepts of Islam. At the moment, developing and offering
models based on the Islamic financial principles of Sharia
conformity, economists are trying to avoid direct use of
the word Islamic, using other names for finance — equity
finance, affiliate finance, or ethical finance. Some countries
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have already begun to develop and offer business products
whose nature is similar to instruments already approved
by Islamic financial institutions. So, in 2015 Sardinia
officially proposed a new campaign called ‘Development
Treaty’ and was designed for entrepreneurs who are
interested in developing sustainable tourism on the island,
investing in the infrastructure of Sardinia — construction
of hotels, recreation, sports, health and wellness centres,
and development of transport infrastructure. Provided
the business project is approved, Sardinia authorities
compensate the entrepreneur 65 % of the investment in the
form of an advance up to the end of the project, and in
the case when entrepreneurs lack their own funds, they can
count on the possibility of borrowing 35% of the project
budget balance from the government. Thus, entrepreneurs
(including foreign ones) invest their knowledge, skills,
technology, business contacts in their project, and the
government of Sardinia is the investor. This is nothing
but a form of Public-Private Partnership similar to the
mudarabe — one of the forms of instruments that fully
corresponds to the Shariah and is recognized by all Islamic
law schools [19, pp. 54-61].

A rather significant level of accumulation of financial
resources in the form of deposits in the MENA countries
promotes the growth of intermediary activities of banks in
transforming these funds into loans to the private sector. At
the same time, both the rates of capital export and its use
for the issuance of securities by residents (for example, in
government bonds) are increasing from year to year. Thus, in
recent years, according to World Bank calculations, the share
of loans to GDP of the Cooperation Council for the Arab
States of the Gulf countries amounted to 48 % on average and
the share of stock market turnover was 45 %, which in both
cases was about 10 percent higher than the average value
for industrially developed countries in general. For other
MENA countries which do not belong to the Cooperation
Council for the Arab States of the Gulf this ratio is much
lower — the proportion of the loan to deposits by 18, and the
stock market turnover by 40 percentage points. For example,
today, the volume of government loans provided by banks is
almost 50 % higher than private sector lending in Algeria, in
Syria — more than 20 %, while this figure is roughly equal in
Egypt [20]. The latter determines the ability of the region to
provide access to financing in comparison with the level of
development of its financial sector.

However, few large firms benefit from the high
concentration of existing loans, while small and medium-
sized enterprises that create most jobs still have to rely on
limited domestic funding or unofficial channels to receive
the funds they need. In addition, the use of bank loans by
households in almost all cases lags behind other countries
with a similar share of private sector credit to GDP.
According to a study by the IMF, the paradox lies in the fact
that in different MENA countries, unequal rates of economic
growth in the long-term are provided by equal conditions
for access to credit and financial services [21, pp. 85-98].
That is, only financial stability is not enough for the region
to take advantage of economic growth. On the one hand,
it is necessary to develop a comprehensive programme
of balanced solutions, which includes a favourable
combination of sound economic policy, institutional and
structural reforms that eliminate barriers to enter markets
and use interest rate and credit control measures. On the
other hand, it is necessary to ensure legal protection of the
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rights of creditors and small shareholders (both at the micro
and macroprudential levels), to improve the conditions for
financial intermediation, to refine credit information and
the regime of property security, so that excessive instability
does not dampen the benefits of financial development.
In addition, people of the Muslim faith who do not have
access to adequate banking services do not seek to place
their savings in the traditional financial system, which
contradicts to their religious principles. Therefore, drawing
its conclusions from past mistakes, in financial agreements
with the countries of the Arab region the IMF relies on
the programmes prepared by the countries themselves,
which provide more targeted subsidies and a strong social
protection system, job creation, fair distribution of income,
and improvement of public administration. For example,
the Program of the Party of Freedom and Justice in Egypt
gives key importance to private property and market
economy; and particular attention is paid to social justice
within the system of Muslim law, as well as the need for
domestic and foreign investment.

Modern Banks of the MENA countries act as ‘non-
diversified’ service providers for circulation of exchange
commodities (mainly oil) and are subject to cyclical
fluctuations, unforeseen changes in export and import prices,
fixed and unregulated exchange rates, global financial
‘shocks’ of macroeconomic instability. The analysis shows
that on the one hand, over the last decade, Islamic banking
has turned from a highly specialized market into the
global financial system, and the branches of Islamic banks
are much faster spread in industrialized countries where
banking systems have already been formed due to the offer
of products that are absent from traditional banks and thus
supplement and do not replace the ‘line of services’ [22].

It is also noteworthy that since Islamic banking is
determined by the Sharia, it is basically protected from
weak institutions — litigation, as a rule, is governed within
the framework of Islamic jurisprudence. On the other hand,
institutional reforms do not have a direct correlation with
the development of the ‘autonomous’ financial sector of
the MENA countries and are not a significant factor in
the policy of promoting the spread of Islamic banking.
Currently, RIAs and FTAs are having a more significant
impact, maintaining a stable regional macroeconomic
environment helping to keep low-interest rates, raise per
capita income and structural reforms.

Conclusion. The question of the place of Islamic banks
in the future world banking system is rather complicated,
as their activities are carried out in an environment based
on the principles of Islam, and in non-Muslim countries,
there is no special legislation that would regulate their
functioning. At present, the subjects of the financial
market of the Arab MENA states are trying to overcome
the contradiction built on the principles of Islam that the
bank can not engage in trade and production activities
and receive deposits and loans at interest, by the creation
of subsidiaries. However, Islamic banks are facing two
unresolved problems: firstly, development of their own
accounting methodology, since the modern Western
methodology does not quite accurately reflect the results
of functioning under the Islamic canons; and secondly,
overcoming stereotypes in the social psychology of many
countries around the forms of work of the clients with their
bank — entrepreneurs have negative attitude to services
that involve the bank’s participation in the profit of the
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project financed by them. At the same time, Western banks,  developed financial system will provide economic agents
realizing that an interest-free model is an ‘interesting  with both alternative options for banking services, and
alternative’, partly transform their activities according to  the entrepreneur will determine which way to raise the
Islamic principles, while they do not necessarily call this  necessary funds is commercially viable, depending on the
kind of activity Islamic. That is, in the long run, a more features of the funded project.

References:

1. Raja M. Almarzoqi, Walid Mansour, Noureddine Krichene. Islamic Macroeconomics: A Model for Efficient Government,
Stability and Full Employment. 1st Edition. N.Y.: Routledge, 2019. 208 p.

2. Baydoun N., Maliah S., Willett R., J., Shahul I. Principles of Islamic Accounting. Singapore: J. Wiley & Sons Singapore
Ptr. Ltd., 2018. 291 p.

3. Bhatti M. Islamic Law and International Commercial Arbitration — N.Y.: Routledge, 2019. 291 p.

4. Islamic Finance. Financing Activities that must Comply with Sharia (Islamic Law). Principles of Islamic Finance — URL:
https://corporatefinanceinstitute.com/resources/knowledge/finance/islamic-finance (accessed on 11.12.2018).

5. Lone F. A. Islamic Banks and Financial Institutions. A Study of their Objectives and Achievements — UK: Palgrave
Macmillan, 2016. 201p.

6. Obaidullah M. Rating of Islamic Financial Institutions. Some Methodological Suggestions — URL: https://iei.kau.edu.sa/
Files/121/Files/152672_39-RatingFinanciallnstitutions.pdf (accessed on 11.12.2018).

7. Abul Hassan, Abdelkader Chachi. The Role of Islamic Financial Institutions in Sustainable Development. 2008. 44 p. —
URL: https://kantakji.com/media/7065/9006.pdf (accessed on 14.12.2018).

8. Suzuki Y., Miah M. D. Dilemmas and Challenges in Islamic Finance. Looking at Equity and Microfinance. N.Y. :
Routledge, 2018. 218 p.

9. Bexkun P. 1. Ucnamckas skonomuka (Bekkin R. 1. Islamic Economy) — URL: http://www.webeconomy.ru/index.php?pag
e=cat&cat=mcat&mcat=186&type=news&top menu=photo&sb=60&newsid=3912 (accessed on 12.01.2019).

10. Tumusiime-Mutebile E. The Financial Institutions (Islamic Banking) Regulations. Arrangement of Regulation. /
Statutory Instruments Supplement, No. 2, 2nd February, 2018. 17 p.

11. Ucnamckas GankoBckas cuctema (Islamic Banking System) — URL: http://www.webeconomy.ru/index.php?page=cat&c
at=mcat&mcat=186&type=news&p=4&newsid=1326 (accessed on: 12.01.2019).

12. Saleh Md. Arman Sharian. Compliance Features of Islamic Financial Institutions and its Challengers. Arabian Journal
of Business and Management Review Vol. 3. No.4. November. 2013. P. 91-98.

13. ®unonux A. O. Hcnamckue Oanku u Bb13oBbl coBpeMeHHOCTH (Filonik A.O. Islamic Banks and Modern
Challenges) — URL: http://www.webeconomy.ru/index.php?page=cat&cat=mcat&mcat=186&type=news&top menu=photo
&sb=60&newsid=3422 (accessed on: 18.01.2019).

14. Sundararajan V., Errico L. Islamic Financial Institutions and Products in the Global Financial System: Key Issues in Risk
Management and Challenges Ahead — URL: http://sk.sagepub.com/books/islamic-finance/n3.xml (accessed on 18.01.2019).

15. Hussein Elasrag. Corporate Governance in Islamic Financial Institutions. MPRA Paper No. 56221. posted 29. May.
2014. 51 p. — URL: https://mpra.ub.uni-muenchen.de/56221/1/MPRA_paper 56221.pdf (accessed on 26.01.2019).

16. Shari’ah Governance Framework for Islamic Banking Institutions (updated till June 2018) — URL: http://www.sbp.org.pk/
ibd/2018/C1-Annex-A.pdf (accessed on 26.01.2019).

17. Shabbir M., Rehman A., Akhtar T. The Role of Islamic Leading Organizations for the Promotion of Islamic Finance in
Western Countries. Journal of Internet Banking and Commerce. vol. 21. No. 1. April. 2016. P. 1-11.

18. Community Empowerment Initiative for Islamic Financial Institutions (IFIs) — URL: http://www.mifc.com/
index.php?ch=55&pg=195&ac=143&bb=uploadpdf (accessed on 10.02.2019).

19. Cattelan V. Islamic Social Finance. Entrepreneurship, Cooperation and the Sharing Economy. N.Y. : Routledge. 2019. 226 p.

20. ®unancoBoe cocrostHue apadbckux crpaH (Financial State of Arab Countries) — URL : http://www.webeconomy.ru/
index.php?page=cat&cat=mcat&mcat=186&type=news&p=3&newsid=1636 (accessed on 11.02.2019).

21. Salman Syed Ali. State of Liquidity Management in Islamic Financial Institutions. Islamic Economic Studies. Vol. 21.
No. 1. June. 2013. P. 63-98.

22. Putri Reno Kemala Sari, Hoh Rose Abdullah. Risk Management Innovation of Islamic Financial Institutions. European
Journal of Islamic Finance, No 4, March, 2016. P. 1-9.

22



