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JOCJIJ)KEHHA MAPKETUHIOBOI KOMYHIKAIIII CHOPTUBHUX BPEH/IIB

I'opixoBcbkuii M.B., Oranecan B.C., I'opixoBcbka A.B. JlocaigxeHHsi MAapKeTMHIOBOI KOMYHiKamii
CIHOPTUBHUX OpeHAiB. [TnTaHHS MapKeTHHIOBHX KOMYHIKAIlill 32BN CTOSIIO TOCTPO Ta MOTpeOyBasio Heabu-
AKuX (iHAHCOBHX BIMBaHb Ta HAyKOBUX NOCIHi/PKeHb. B epy mBuakoro po3sutky IT-TexHomoriil, HelpoHHIX
MepekK 1 COLiabHUX MEpeX y AOCTIAHUKIB cTae Bce Oinble iHpopMmanii 1 aHamizy, a JOCHIIXKEHHS CTal0Th
MEHII 3aTpaTHI B 4Yaci Ta B TPOIIOBOMY eKBiBajeHTI. [IpeaMeToM aHOTO HAayKOBOTO NOCHIJKEHHS € aHaji3
CIIOPTUBHUX OpEHAIB Y BMiHHI BUKOPUCTAHHS 1HCTPYMEHTIB MapKETHMHIOBOi KOMYHIKalii Ta BIUIMB peKJIaMu
Ha npuOyTKOBiCTh KoMNaHii. HaBeeHO MO3UTHBHI Ta HETaTHUBHI O3HAKH 1HCTPYMEHTIB MapKETHHIOBOI KOMY-
HiKallii, mpoaHaxi30BaHo peHTHHT 10 HAWTOPOKYMUX CHMOPTUBHHUX OpeHAIB cBITY 3a 2019 p. 3a IXHBOIO PHH-
KOBOIO BapTicTio. IIpoBeneHo aHaii3 poOOTH, MO3UIIIIOBAHHSI HAa PUHKY Ta B3aeMOJii 31 coxkuBauamMu Nike,
Adidas. Y pe3ynbraTi JOCHIKSHHS MPOBEACHO MOPIBHAIBHUN aHaT3 MOKA3HUKIB KOHKYPEHTOCIPOMOXKHOCTI
Mmix Adidas AG Ta Nike Inc., HagaHO OIliHKY €(eKTHBHOCTI pOOOTH KOMIIaHil y chepi MapKETHHTY Ta 3alporio-
HOBAHO BapiaHTH PO3BUTKY KOMIaHiii.

Kiro4oBi cjioBa: CBiTOBI Jiiepy, peknamMHi KaMIaHii, CIOPTUBHUM OpeH[I, MapKETHUHIOBa KOMYyHiKallis, KOpIo-
paruBHa nonituka, Nike, Adidas.

TopuxoBckuii M.B., Oranecsin B.C., l'opuxoBckas A.B. HUccienoBanue MapKeTHHIOBOH KOMMYHHKAIUH
CIOPTHUBHBIX GpeH/I0B. Bompoc MapKeTHHTOBBIX KOMMYHHUKAILIMI BCEra CTOSUI OCTPO M He TpeOOBasl HUKAKHX
(bMHAHCOBBIX BJIMBAHWN W HAYYHBIX HCCIe0BaHUM. B snoxy OypHoro pa3sutus UT-TexHONOTHA, HEHPOHHBIX Ce-
TeH U COIMANBHBIX CETEH y UCCIeA0BaTelIeil MOSBISIETCST BCe OObIe HHPOPMAIIUK TS aHATU3a, & UCCIICOBAHMUS
CTAHOBSATCSI BCE MEHEE TPYIOSMKHMH M MEHEE JOPOTOCTOSAIIUMHE. [IpenMeToM TaHHOTO HAYYHOTO HCCIICAOBAHUS
SIBJSICTCST aHAJIM3 CIIOPTUBHBIX OPEHIOB Ha CIIOCOOHOCTH MCIIOIh30BaTh HHCTPYMEHTBI MAPKETHHIOBBIX KOMMYHH-
Kalfii ¥ BIHUSHUE PEKIIaMbl Ha MPUOBUILHOCTh KOMITAHWM, B PE3yJIbTaTe BBIIACICHBI MO3UTUBHBIC M HEraTHBHBIC
MPU3HAKU UHCTPYMEHTOB MapKETHHIOBBIX KOMMYHHUKAIMH, IPOAHAIN3UPOBAH PeUTHHT 10 caMbIX JOPOTUX CHOP-
TUBHBIX OpeHmoB Mupa 3a 2019 T. Mo ux peIHOYHOM cTonMOoCTH. [IpoBeieH aHaIM3 TO3UIIMOHUPOBAHKS HA PHIHKE U
B3aumojieiicteus ¢ norpeburensivu Nike, Adidas. B pe3ynbrare IpoBeIeHHOTO HCCIIEA0BAHHS BBIIIONHEH CPaBHH-
TEJBHBIA aHaTH3 MoKa3arenel KoHKypeHTocnocoonoctn Mexay Adidas AG u Nike Inc., maHa oneHka 3G QGeKTHB-
HOCTH KOMIAHU# B 00JIACTH MAPKETHHIA U TPE/JIOKSHbI BAPHAHTHI PA3BUTHUSI KOMITAHHUA.

KiroueBble cJI0Ba: MUPOBBIE JIH/ICPbI, PEKIaMHbIC KAMITAHUH, CTIOPTUBHBIH OpeH I, MApKETHHIOBbIE KOMMYHH-
Kalliu, KoproparuBHas noyimthka, Nike, Adidas.

22



Bunyck 1 (62) 2021

Gorikhovskyi Maksym, Oganesyan Valerik, Horihovska Alina. Research of marketing communication of
sports brands. In recent decades, the market has received a large number of products that are fighting in the global
market in the interests of stakeholders in the need for the object. Now a large number of companies in the market
is growing, and to increase demand, companies are strengthening in their work two means: the clarity of corporate
policy and the use of marketing communications. The issue of marketing communications has always been acute
and did not require financial injections and research. In an era of rapid development of its technologies, neural net-
works and social networks, researchers have more and more information to analyze, and research is becoming less
time consuming and costly. The subject of this research is the analysis of sports brands in the ability to use marketing
communications and the impact of advertising on the profitability of companies, resulting in positive and negative
signs of marketing communication tools, rating analyzed the 10 most expensive sports brands in the world in 2019
at market value. Rivalry among existing competitors. Nike Inc. has been battling German manufacturer Adidas AG
for many years, and today it wins by the majority of financial figures. But every year, Adidas AG tries to come up
with something new to attract more consumers, and manages to do so by improving its performance every year.
The reputation of the companies is about the same, and the attitude of consumers is divided approximately equally,
because there are people who prefer Adidas, and there are those who prefer Nike. An analysis of the work, market
positioning and interaction with consumers of Nike, Adidas through the use of marketing communication tools. As a
result, a successful advertising campaign needs to use comprehensive marketing communication tools to get a posi-
tive effect. As a result of the study, a comparative analysis was conducted to assess the competitiveness indicators
between Adidas AG and Nike Inc., this assessment of the effectiveness of companies in the field of marketing and
options for company development are offered. From the analysis of competitiveness it follows that to build a suc-
cessful advertising campaign, you need to gather a large number of factors and tools, as well as be able to convey
your idea to the end consumer.

Key words: world leaders, advertising companies, sports brand, marketing communications, corporate policy,
Nike, Adidas.

IMocTanoBKka mpo6iaemMu. 3a OCTaHHI NECATIIITTA HA  OTPUMYE LITHOBA AyIUTOPIs, BiIOYBAaETHCS CTBOPEHHS iMi-
PUHOK HafifIuia BelHWKa KiTBKICTH TOBapiB, SKi BeOyTh DKy Kommadii. Lle ocHOBHA Itk OpEHOMHTY — CTBOPEHHS
00poTHOy Ha CBITOBOMY PWHKY 3a 3aIliKaBJICHICTh CTEHK-  4iTKOro oOpasy OpeHmy i dhopMyBaHHS KOMYyHiKaIliiiHOT
XOJ/iepiB y THOTpiOHOCTi 00’ekra. Huni 30inblIyeThbcss — MONMITHKM KoMmadii. KomyHiKallisi OSICHIOE, BIIPOBAKY€
KUIBKICTB MiANPUEMCTB HA PUHKY, KOHKYPEHIIISl 3arOCTPIO- Y CYCIUIBCTBO PO3yMiHHS 11 Hijed, O4ikyBaHb, HANpsSIMiB
€TBCS, 1 00 30UTBIINTH TOMUT HA CBOIO MPOAYKINFO, M-  30CEPEIKCHHS YBard, JOHOCHTH iH(QOPMAIIIO MPO KOp-
MPUEMCTBA TIOCHIIIOIOTH Y poOOTI 11Ba 3acO0W: UITKICThP  HOPAaTUBHHH PO3BHUTOK 1 KYIBTYpY Ta J03BONsAE (DigOek Ha
3aCTOCYBaHHS KOPIIOPATHBHOI MOJITHKH Ta 3aCTOCYBAaHHS  BCiX PiBHAX MapKETHHTOBOTO 3B 53Ky [1; 3].
MapKETHHTOBOI KOMYHIKaIlii. YcmixoM Oynb-skoi KoMITaHii 3rigHo 3 6aueHHsaM T.A. Ilumma, iHTETpOBaHA B MapKe-
€ e(heKTHBHE BUKOPHCTaHHS MapKETHHTOBOI KOMYHiKalii, — THHT KOMYHIKallisl BITHOCUTBCS O PO3pOOJICHHS Ta BIPO-
sIKa € BaYKJIMBUM BaXkKeJIeM JIJIsl OTPUMaHHs NPUOYTKOBOCTI  BaJKEHHsI PI3HOMAHITHUX METOJIB MIEPEKOHAHHS HassBHUX
Ta PO3IIOBCIOPKEHHS TOBapy Ha Pi3HMX IuIaTopmax. Ta MOTEHIIMHUX KITI€HTIB TakK, 0 BIUIUB BilOyBa€THCS Ha

AHaJi3 ocTaHHIX JocaixKeHs i myOaikamiii. [Ipobie-  Bcro miboOBY ayauTopito kommnanii. CaMe Ii€lo CTpaTeTiero
MaTHKa MMPOCYBaHHS Ta MO3WIIIOBaHHS Ha PUHKY — TeMa  KOPHCTYIOThCS BHOpaHi BcecBiTHRO Bimomi Openmm Nike
HEBUYEPITHA, 00 3 KOXKHMM HOBMM BHHAaxX0IOM Ta po3BH- 1 Adidas mig yac BeIeHHS BIacCHOT MapKeTHHIOBOI KOMY-
TKOM TEXHOJIOT1#1 MiZIXO/! 10 CTpaTeriii pekjIaMHuX KaMmna-  Hikauii. Sk Bimomo 3 o¢imiifHuX mkepen JaHux OpeHiB,
Hill cTaroTh yce Outbl eeKTUBHUMU. bararo 3apyOi>KHUX ~ BOHHM KOPHCTYIOTHCSI IHTETPOBAHUM THIIOM MapKETHHIOBOT
Ta YKpalHCBKMX Yy4YEHHX 3aliMaloThCS BHBYEHHSM IIPO-  KOMYHiKallii, HOEIHYIOUH MK cO00I0 Pi3HI [Kepesia JoHe-
671eM MapKETHHTY, MAPKETHHTOBUX KOMYHIKAIlil Ta NIJSIXIB ~ CEHHS JTaHMX JI0 CIIOXKHBAYIB — BiJl KIIACHYHOI PEKJIAMH 10
IpOCyBaHHs TOBapiB, cepen HUX: AnexaHapy Mowecky —cyuacsHoro SMM (social media management) [1; 3].
ta Hikonera JQymitpy [1], C.}O. Xaminiu [2], €. 1. [eB- MapkeTHHTOBa KOMYHIKAIlisl — II€ MOBiJOMJICHHS Ta
noB [3], A.A. Pomanos, I.M. Cinsiecea, B.A. TlonskoB  3acobu MacoBoi iHdopMmallii, po3noBcromkeHHs iHpopma-
[4], B.B. ApramonoB, B.A. bopopmaii, JI.B. HoBak, wii npo ToBap i BCTAHOBJIEHHS LIIOBOTO 3B’ 513Ky 13 LiJIBO-
A.C. Ilerpenko, B.JO. CaBuripka, I.C. I|BetkoBa, T.I. I'yp-  Boro aymutopieto [4-6]. OCHOBHMMH iHCTpyMEHTaMu
sHoBHY [5], C.A Kymamesa [6]. MapKeTHHTOBOi KOMYHIKaIlil € pekiaMa, CTUMYITIOBAHHS

@opmyTI0BaHHS 3aBAaHHA JociailkeHHs. OcHo-  30yTy, HepCOHaNbHHHA Mpomax Ta NaONiK PHICHIIHS3.
BHA MeTa JOCIi/PKEHHS TOJSITae B aHai31i MApKETHHTOBOI Y Tabil. 1 pO3MISIHYTO IUTIOCH Ta MIiHYCH OCHOBHHUX
KOMYHIKaIlil CIIOPTHMBHUX OpEH[IB, MPOBEJCHHI NOpPiB-  IHCTPYMEHTIB.

HSUIBHOT XapaKTepUCTUKH MK OpeHIaMu, o0 3po3yMiTu Sk Haciimok, [UIs YCIIIHOT peKJIaMHOI KamraHii
e(eKTUBHICTh Ta MPUOYTKOBICTH MiAMIPUEMCTB. MOTPIOHO BHUKOPUCTOBYBAaTH KOMIUIEKCHI 1HCTPYMEHTH

Buknajn ocHoBHOro Martepiany fociaigkeHHsl. Uepe3  MapKeTHHTOBOI KOMYHiKarii, 00 OTPUMAaTH MO3UTHB-
MapKeTHHTOBi KOMYHIKaIlii BiZOyBa€eTbCs HOETHAHHS TAKUX ~ HUH €(eKT.

Cy0’€KTiB TOBapHUX BIHOCHH, SIK BUPOOHHK 1 CIIOYKUBAY. Jlnst  moOynoBM — yCmimHOT — pekiiaMHOi  KaMIaHii
Ile BinOyBaeThCs Ha BCIX JJAHKAX PUHKOBUX BITHOCHH, aji¢  IHOTPiOHO 3i0paT BENHMKY KUTBKICTH (DaKTOPIB Ta IHCTPY-
0coOJIMBO Ha eTarli MOBIIOMIICHHS KIIIEHTIB PO XapakTe-  MEHTIB, a TAKOXX YMITH JJOHECTH CBOIO /110 10 KiHIIEBOTO
PHUCTHUKH NPOIYKTIB, SIKi 3MOXKYTh 33/I0BOJIbHATH ITOTpeOM  cHokuBava. HacTymHuM KpokoMm Oyne aHami3 pexiiamu
MTOTEHITIATFHIX MOKYTIIIB. 3a TOTIOMOTO0 iHpOpMAIlii, Ky  KOMIIaHil, SKi CTaIH BIIJOMHMH Ha BeCh CBIT, iX JOBOII
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Tabmuus 1

Ilo3uTHBHI Ta HeraTMBHI 03HAKH IHCTPYMEHTIB MAPKETHHIOBOI KOMYHiKamil

Hasga iHcTpyMeHTy

OXOILJICHHS BEJTUKOTO PUHKY;

e(eKTUBHICTh Ta BUPA3HiCTh IOAAHHS MaTepiaiy;
MIBUJKICTH Ta e(peKTHICTh nojaHHs iH(popMarii 3a
KOPOTKHUH MTPOMIXKOK 4acy

MAapKeTHHI0BOI IHo3uTHBHI 03HAKH HeraTusHi 03Haku
KOMYHiKamii
Pexmama OaraTopa3oBicTh HOBTOPSHHS AT ONHI€T ayMuTOpii; | BENMKi 3aTpaTy;

HE3/IaTHICTh Ha J1aJior 3 ayJUTOPIEL0;
BUCOKHH piBEHb 3alliKaBICHHS
Hee(eKTUBHOI ayquTopii

CtumynioBaHHS 30y Ty

3Mora HOKYIIIIS 3 03HAHOMIICHHSIM MPOIYKTY, a
TaKOX BUNIPOOYBaHHS,

3aCTOCYBaHHsI KOHKYPCiB, PU3BOIUTD /IO yBaru Ta
3aliKaBJIeHHS HOBHX ITOKYIIIIB;

3aCTOCYBaHHS Y IIbOMY IHCTPYMEHTI JEMOHCTpAILl,
MIPU3BOIUTH JI0 BEJTUKOT yBaru 00’ €KTiB,

notpedye BEIUKUX 3aTPAaT, a iHKOJIH €
HaWIOPOXKINM BUAOM iHCTPYMEHTA;
3MEHIICHHS KUTBKOCT1

CIO)KMBAYiB, IHKOJIH CKJIQJHICTh CTBOPEHHS
OpeHpiB;

CTUMYJIFOBaHHS 30yTy € KOPOTKOYACHHUM 1

KPOKOM, SIKHUH IIPU3BEe O KOPOTKOCTPOKOBOTO
301IbIIEHHS 001y 30yTy, € 3HIXKECHHSI I[iH

He Ha IOCTIMHINA OCHOBI

IlepconanbHuM nponax
IIPOJABLEM Ta IOKYIILIEM;

ayuTOpi€o;

MTOKYTIIIB

HasBHICTh 0€3M0CePeHbOI0 KOHTAKTy MK
MPaKTUYHA BiJICYTHICTh KOHTAKTY 3 Hee(DEeKTUBHOIO

3BEPTAaHHA yBaru Ha iHI[I/IBiI[yaJ'IBHi XapaKTCPUCTHUKU

BEJIMKI 3aTpaTH, sIKi MOTPiOHI JIJIst OTHOTO
KOHTaKTY;

HEOOXITHICTh BEJIMKOI KiJIBKOCTI 4acy st
npodeciifHol MiATOTOBKU TOPrOBEIbHUX
MPEICTaBHUKIB;

HEMOXIIMBICTh OXOTTUTH BEIUKHUH
TEPUTOpPiaJbHUI PUHOK;

pi3He nogaHHs iHpopMarii

[Tabnix puneitH3
MiABUIIEHHS peryTalii Ghipmu;

ayJuTOpi€er0

OXOIUICHHS BEJIMKOI KIIBKOCTI ayIuTopii;

BCTAHOBJICHHS JTOBIpH MiX MiZANPHEMCTBOM Ta

HEMOXIIUBICTb 6AaraTonoBTOPIOBAHOCTI
OJIHOTO TIOBITOMJICHHS;

HEMOXIIMBICTh TOBHOTO KOHTPOITIO
HiAnpueMcTBa HaJl iHQOPMYBaHHAM
ayauTopii;

noTpibHO Oararto yacy Juist GopMyBaHHS
MO3UTHUBHOI CYCIUIBHOT JIyMKH

Jicepeno: pospodneno asmopamu Ha ocHogi [4—6]

6araro, OCKUIbKH KOXKHHI MPOIYKT M€ CBOIO C(epy BHKO-
pucranHs. Pexiama BigkpuBae HaM TPOIYKIIIO 3 Pi3HUX
OOKiB, OCKIJIBKH HiAPHEMCTBO Ma€ 3aIiKaBUTH Cy0’€KTiB
CIIO)KMBATH CaMe CBil MPOAYKT 1 30UIbIIUTH NONUT. SIKuit
OM MU MPOAYKT HE MPUAOAIH, BIH MAE€ CBOK PCKIAMHY
JUSUTBHICTH. PekiiaMu y CBiTi JOBOMI Pi3Hi, 1€ 3aJICKUTh
BiJl IESIKUX O3HAK: 3aC00IB PO3MOBCIOMKEHHS PEKIAMHHUX
3BepHEHb (Ta3eTH, JKypHaJH, JPyKOBaHA peKiiama, Kara-
soru, OyKIJIETH, TUCTIBKH, OporrypH, TenebadeHHs, pamio,
PEKJIaMHI CYBEHIpH, JIUCTH, TeIe(hOHHI 3BIHKH, 30BHIIIHI
peKJIaMH, BUCTAaBKH # sIPMapKH, KOMIT IOTEpHA Ta TTOILITOBA
pexiama) i BiJ HLTbOBOT CHPSIMOBAHOCTI 00’ €KTa peKiamy-
BaHHS (iH(OpPMATHBHA, MEPEKOHYIOYA, ITiTKPIILTIO0Ya i
«IMiIDK GipMu»). 32 HAOTAMHA TOCIIIKEHHSIMA MA MOJKEMO
HaBeCTH 0araTo MPUKJIAJiB BiJOMUX pPEKJIaMHUX KaMITaHil
y Ppi3Hill cdepl BUKOPHCTaHHS MPOAYKIil, cepen HHUX —
McDonald’s, Coca-Cola, Maybelline, Volkswagen, Nike,
Adidas, Apple Inc, MasterCard Ta iH.

BizeMemo 3a mpuKIan HaWAZOPOXKYI CHOPTUBHI
OpeHmu cBiTY. SIK cTBEpIKye BHIAHHA XKypHary Forbes
[7], miHHICTD CHOPTUBHOTO OPEHIY 3aJlEKUTh BiJ e(ek-
TUBHOCTI i KepiBHUITBA 1 TpaBiiB. XKypHain ckiaB peii-
THHT 10 HalJOpOXYMX CIIOPTUBHUX OpPEHAIB CBITy 3a
2019 p. 3a BapricTIO.

[IpoaHaizyBaBIId PEUTHHI, 33Ja€EMO IHTAHHS: YOMY
caMme Taki MOKa3HUKH, Y1 MOXKE PeKJIaMa TaK CHIIbHO BILIH-
BaTH Ha npuOyTKoBicTh? Hamra Biamosine — Tak. BuzHa-
YEHHSI CTPATEeriYHIX ANbTEPHATUB Ta BUOOPY ONTHUMAIBHOT
CTpaTerii, aHaji3 Cepe/I0BHUIIA, BCTAHOBJICHHS ITIICH 1 3ali-

KaBJICHHS CTEIKXO0JIIepiB — Lie BCe MA€ BILIMB Ha 3pOCTAHHS
npubyTKy. «Pexiama — 1e 3acid 3Mycutn moaeit moTpeody-
BaTH TOTO, TIPO III0 BOHHU paHille He Yy, — Ka3zaB MapTri
Jlapui. [le XTo 3 HaC He 3MOXKE 3PO3YMITH, 1[0 B peKJIami
TaKOTO, [0 3MYCHUTh TaK 3al[iKaBUTH JIOAEH y MOTPIOHOCTI
ToBapy. [Ipobnemoto oacTBa € MOpiBHAHHS cede 3 0Touy-
I0YMMH JIIOIbMH, 11€ € IPUTHIYYBaHH: caMUX cebe Ha eMo-
HiitHOMY piBHI. SIKImI0 MK 6a4MMO peKiIaMy Ipo HaMUCTO,
sike komTye $2 THC 1 AMBUMOCS Ha CBOE, sike kotutye $100,
y HAac BUHHMKAE TUCKOM(OPT, MU 33J]a€EMO MUTAaHHS CAMHM
€001 «I110 31 MHOIO HE TaKk?», «40MYy sl HE MOXY IpHI0aTH
Take HaMHCcTO?». MU He MaEMO MpaBoO CTBEPAXKYBAaTH, L0
BCI JIFOIM TaK TyMalOTh, OCKUIBKH BCS HAIliS € CYKYITHICTIO
inauBiniB. L1006 kparie 3po3yMiTH, SIK peKjiaMma BIUTHBAE Ha
perTHHT, MU OepeMocs 3a aHaJli3 IBOX yCIINTHUX CIIOPTHB-
HUX OpeHiB 3a 2019 p. 3a KUIBKICTIO NEPErIsIiB Ha MOITY-
JsIpHOMY BifeoxocTuHTy YouTube.

HactynHuM HammM KpoKoM Ui BCEOIUHOTO aHamizy
e(heKTUBHOCTI BHKOPUCTAHHS IHCTPYMEHTIB MapKeTHH-
ToBOi KOMYHIKaIlii, Oyae aHaii3 IBOX KOMIAHIA Ta IXHIX
pEeKIaMHUX KaMITaHiH.

Mu nocniguiad KaHajii pO3MOBCIOKEHHST PEKIaMHHUX
noBimomiieHb Nike y BificoTkax (puc. 2).

Ha nymky C. Xaminiu [2], KOHKYpEHTOCTIPOMOXKHICTh
€ OararorpaHHOI 1 0araTopiBHEBOIO KaTEropi€ro, sSka B
PHHKOBHX YMOBAaX CTa€ IHTETPaIbHOI XapaKTEPUCTHKOIO
TOCIIOIapPIOIOYOr0 Cy0’e€KTa MIOZO0 WOTo BiAMIOBIAHOCTI
00’€KTHBHUM (30BHILIHIM BiTHOCHO HBOT0) €KOHOMIYHHM
YMOBaM.
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3 omisAy Ha Iie, MOKa3HUKY KOHKY-

PEHTOCTIPOMOXKHOCTI MiAMPUEMCTBA ITpu- | 40

TaMaHHI Taki BJIACTHUBOCTI, SK IOPIBHS-

36,8

HICTh (IIOKa3HUK BHSBISIETHCS B YMOBaxX
TIOPIBHSIHHS 00’€KTIB) Ta JAWHAMIYHICTH

(HOKa3HHK HEC MOXE pPO3ITIAAATHUCA SK

JIOBIFOCTPOKOBA XapaKTCPHCTHKA HE3a-
JISKHO BiJl €PEKTUBHOCTI ISUTBHOCTI MiJI-

npuemctaa) [2].

OTxe, Maro4yW YSBICHHS Ta pi3-
HUILIO PEKJIAaMH CIIOPTUBHHUX OpEHIB,
MU MOYXEMO OLIIHUTH ITOKa3HUKH KOHKY-
penTocnpoMoxkHocTi Mixk Adidas AG Ta
Nike Inc. (Tabm. 2).

I3 mpoBeneHOro aHallizy KOHKYpEH-
TocripoMokHOCTI kommaHiii Nike Inc. i
Adidas AG 3a 2018 p. crae 3po3ymisno,
oo 3a OUThIIOT PEHTA0ENBFHOCTI TPO-
naxiB Nike Inc. koediuieHT edexTus-

HOCTI peKJiaMH 1 3ac001B CTHMYITIOBaHHS
30yTy — -760,8, K HACNTIJIOK, 3arajibHUN
KOeQilieHT KOHKYpPEHTOCIIPOMOKHOCTI
mianpreMcTBa 3a pesynsraramu 2018 p. —

Puc. 1. PeifTuHr Halifoposk4ux cCIOPTUBHUX OpeHiB cBiTy 3a 2019 p.,

mapa poa. CHIA

-21,84, a y xonkypeHnriB Adidas AG 3a

. . . 25
MEHIIIOI peHTa0eIbHOCTI TOBApY 1 mpoja-

KIB Koe(ilieHT eeKTUBHOCTI peKIamMu

i 3aco0iB CTHUMYyIIOBaHHA 30yTy csirae | 20

61,42, sx HACHINOK, KOCQIIi€EHT KOH-
KYPEHTOCIIPOMOXHOCTI i IIPHEMCTBA

15

Adidas AG nopiearoe 4,33. Bumecka-
3aHe I1Ie pa3 JOKa3ye TinoTesy, Mo BEUKi

KOMYHIKaIlisi IPOIABIIA 3 TIOKYIIIIEM 3MO-

20
15
KOIIITH HAa MApKETUHT Ta BceOiuHE BHKO- | 10
PUCTaHHS MAapKETHHIOBHX KOMYHIKAIlin
HE 3aBXKIU JTAIOTh TO3UTHBHHUIA PE3yib- 5
TaT, TUTBKU KOMIUIEKC 33aXOJIiB i 3BOPOTHA

15
10
5

JKYTb 1aTH MO3UTUBHUYN PE3YINbTaT. 0
BucnoBku. [3 mpoBeneHoro Hamu

JOCTIIKEHHST MOXKEMO BHUIIJIUTH TaKi peknama

JpykoBaHa

Peknama Ha
TpaHcnopTi

Micbka
peknama

Papio peknama IHTepHeT

peknama

€IIeMEHTH:

— HEHpoHI Mepexi J0IoMararTh
BUPOOHUKAM Kpallle 3p03yMiTH, 110 caMe
XOue OTPUMATU CHOXKMBAd. 3a pe3yibTa-

Puc. 2. Kanajau po3nosclorzkeHHs pexjiaMHnx nosigomiiens Nike, % [9]

Tamu pociimkeHds Forbes Adidas AG | 40

3aiiHsB TpeTe Micue, a Nike Inc. —nepmie | 35 |
Miclle y pPEeHTHHTY HaliJIOPOXKUHX CIIOp-

TUBHUX OpPCH/IIB.;

— BUKOPHCTaHHS COIUaJbHUX MEpex | 25
Ta TeneOaueHHsl CHpUsie CKOPOYCHHIO | 59 |

BiZicTaHi Ta 6ap’epiB Mi>k BAPOOHMKOM Ta

crnoxuBaueM. Adidas AG Buaiums 40%

— Oe3mepeyHo, BMiHHS BHKOPHCTO-
BYBAaHHs iHCTPYMEHTIB MAapKETHHIOBOT
KOMYHIKalii TNPUHOCHUTHh TO3UTHBHHI

Tenepeknama

35
20
15 15
15 -
¢ 10

yciel pexnamu Ha IHTepHeT Ta Teneba- | 10 | s
yenHs, a Nike Inc. — tinbku 5%, minroBum 5 |
OLTBIIT KOHCEPBATUBHUM IIUIXOM; o -:

MicbKa
peknama

ApyKoBaHa
peknama

peknama Ha
TpaHCnopTi

papiopeknama iHTEepHeT

peknama

pe3yibTaT KOMIIaHii, 1€ MH MOXKXEMO
criocrepirati mig 4ac ananizy Adidas
AG, ay xommanii Nike Inc. y 2018 p. BuHHKIH TIpoOIEeMI
IiJ] 9ac MPOCYBaHHS CBOIX TOBApIB, IO B KIHI[CBOMY ITiJl-
CYMKY Ipu3Beno 10 -21,84 y nmokasHUKY «Koe]ilieHT KOH-
KypPEHTOCIIPOMOXKHOCTI ITiJITPHEMCTBAY.

Otxe, MoxeMo pekomeHayBatu Nike Inc. mepe-
IJISTHYTH CBOIO CTpATerilo pekiaMu 1 3aco0iB CTUMY-

Puc. 3. Kanajau po3noBcIOT:KeHHs peKJIaMHHX noBitomiaens Adidas, % [10]

moBaHHA 30yTy I 301MbIICHHS MNOKa3HUKIB KOH-
KYPEHTOCIIPOMOXXHOCTI, a TaKoK [Js 3aKpilIeHHS
KOHKYPEHTHHX IIepeBar Ha PUHKY CIIOPTHBHOIO OIATY.
A Adidas AG — cipssMyBaTH CHJIM Ha [TOCHJICHHS KOHKY-
PEHTHHX IepeBar 3a paxyHOK 301IbIICHHS peHTa0elb-
HOCTI BiJl TPOJIaXiB.
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Tabmuusg 2
IToxasHukn koHKypeHTOcnIpoMo:kHOCTiI kommnaHii Nike Inc. i Adidas AG, 2018 p.
Kpurepii i noka3HMKH KOHKYPEHTOCHPOMOXKHOCTI | Iokasnuku Adidas AG | IMokasnuku Nike Inc.
1. E¢extuBHicTh BUpoOHNYOI AisTbHOCTI mignpuemcTs (EB)
1.1 PentaGenbHicTh ToBapy, % | 12,94 | 14,12
2. ®iHaHCcOBE MOJIOXKEeHHS mianpueMcts (D)
2.1 KoediuieHT aBTOHOMIT 0,41 0,44
2.2 KoediieHT miaTocrnpoMOXHOCTI 0,69 0,77
2.3 KoedimieHT aOCOIOTHOT JTIKBITHOCTI 1,44 2,26
2.4 KoedimieHT 000pOTHOCTI 000POTHHX 3aC00IB 2,23 2,4
3. EdexruBHicTh opranizaii 30yTy i mpocyBanus toBapy (E3)
3.1 PenrabenbHicTh Mpoaaxis, % 10,81 12,39

3.2 KoedimieHT eheKTUBHOCTI peKiIamMi i 3aco0iB

61,42 -760,8
CTHUMYJIFOBaHHS 30yTy

4. KoukypeHrocnpoMoxHicTh ToBapy (Kt)

4.1 SIxicTh TOBapy 1 1
4.2 1ina ToBapy 1 1
KoedilieHT KOHKYpEHTOCIPOMOXKHOCTI i IIPHEMCTBA 4,33 -21,84

Lborcepeno: cknaoeno 3a [8]
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